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make a good living from my passion
going to my job.” —Scott Trees

Q: How long have you been in business?
A:This year (2018) will mark my 48th year in the photograph

Q:Thatis certainly a long time, how did you get started?
A:Well, I gotinterested in photography while a sophomore in
my mom's SLR, a Minolta SRT 101, which of course was a f
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TIPS ON STARTING A PHOTOGRAPHY BUSINESS & GETTING FREELANCE PHOTOGRAPHY JOBS

+ OVER 1,500 LISTINGS FOR STOCK AGENCIES, PRINT PUBLISHERS & MORE

THE ROAD TO MJCCEL?—SCO‘H’ TREES

poyou think a photog-
0 ) 5 :
E: py education is neces
rap™
sary’ i
A Well, cer
my own experience, it

tainly from

wasn't! Having said that,
1 don't think it can hurt.
Wwhen 1 lived in Califor-
nia there were 2 couple
of excellent pholography
schools that certainly
taught the technical side
of pholograph)’. Howev-
er, my innate strength is
my eye and that is some-
thing that can't really be
taught. I think schools can help build confidence from the B s
not teach a lot about what it takes to make photographya R s
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Head Study in Black and White, shot on sssignment.

Q: Would you care to elaborate?
A: Sure. A lot of people look at how I travel the world taking pictures and think it must
be aglamorous life. Certainly, parts of it are, but the majority of it is alot of grunt work.
‘The truth of the matter is the majority of time is not spent taking pictures. There is alot
that goes into making any business work, and ph hy i Talent al
does not assure you of success as a photographer. It p rk ethic, will-
ingness to put in the time (often years) to build a good client base, some business sense,
and a thicker skin to deal with the rejection of your portfolio from potential clients.

Photography, especially today, is a very competitive field. }ﬁmywwhbop&_ s, 1often

share with my students that if you want in photography you

better start with two million dollars. ' ave

cash reserves to keep your business going. You

right out of the gate, and there is bean ebband
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